


CGS Industry-Recognized Channel Solutions

THECHANNELCO HECHANNELCO Our mission is to deliver significant incremental sales results through
business partners.

Our specialty lies in growing and managing Tier-2 partners — effectively
breaking the 80/20 rule — while clients maintain focus on their Top-Tier
partners.

Our proven all-in-one partner channel development and support
program combines sales and marketing enablement and technical
enablement through a seamless, single point of contact.

CC Over the past year, we grew our partner community significantly, particularly
in our Ready Partner Base. That part of our partner segment is typically focused on
our commercial and SMB market segment, which also grew in excess of 30 percent.

This is possible because CGS is willing to work with you as a partner.
A lot ot of companies will say that — everyone says they can do that,
but CGS really proves that every day with us. 99

Mark Enzweiler, SVP Global Channels, Red Hat

About CGS
Computer Generated Solutions CGS has the ability to drive revenue by identifying partners who align with each vendor’s core markets and solutions,
200 Vesey St. Brookfield Place ,establishing relevant training, accelerating sales ramp-up time with the right mix of sales aids and messaging, and
New York, NY 10281-1017 providing ongoing first-, second-and third-level support based on vendor requirements.
212-408-3809
WIWW.CGSING.COM We have over 30 years of experience recruiting and supporting over 45,000 partners for IT vendors, including Red

Hat, Citrix and IBM. For more details on our industry-recognized approach to channel enablement, contact us at
channels@cgsinc.com or 1-212-408-3800.
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